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Looking Beyond the Election
This election has reminded me of a quote from

Rodney King, who said, “Can’t we all just get
along?” Will Hillary “pillory” Trump, or will
Trump “trump” Hillary? I just want it to be over
– anyone with me? It’s not clear yet, but the
good news is that by the time we wake up on
Wednesday, November 9, we will know who
our next president is.
Even though the election is very contentious,
our mission continues to be to help our clients
make well-informed financial decisions that will
increase the probability of investment success.
So, what does the election outcome mean for
the future of the financial markets and our
portfolios? Let’s look at several factors to keep
in mind in the coming weeks.

together, let us help you. The Stifel Wealth
Strategist Report® is a tool we use to help
identify your needs, and it focuses on those
factors over which you have the greatest
control. It addresses questions and concerns
relating to asset allocation, retirement,
insurance, education savings, Social Security,
goal funding, and more. We call it the
“Confidence Zone.” Let us show you if you
are on track in working toward your goals.

Remain positive.

During challenging times like this, I like to
go back to the investing role models who
have weathered many different market
circumstances. One of my favorites is Sir
John Templeton (1912 to 2008), who always

Elections are events, not trends.

There are many factors that affect the future
performance of the markets, and our next
president is only one of them. We have always
contended that the world is a complex and
confusing place, and it will continue to be.
There’s no doubt that the markets hate
uncertainty, but we and our investment
partners will be monitoring all the issues that
affect the markets, such as monetary policy,
interest rates, geopolitical events, market
valuations, and investor sentiment. We will
recommend adjustments on an ongoing basis

when it is prudent to do so.

Wealth management is a process.

There are six steps to the wealth management
process (refer to page 3 of our new brochure).
We have taken the time to understand your
particular needs and have put a course of action
in place. We hope that it will bring you comfort
and greater confidence. If it has been some
time since we have done a comprehensive plan
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struck a good balance between his financial
success, his personal life, and his relationship
with God. Whenever the markets went
through major corrections, I would seek out
his opinions. His eternal optimism helped
me keep sight of a larger perspective. He
always reminded me that we live in a great
country where we continue to be the leaders
in innovation. People from all over the world
want to come to the U.S. because of our
freedoms and the opportunity to succeed
beyond one’s station in life. In the financial
world, you can always find the negative in
any situation or find yourself surrounded
by pessimism.
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Like Sir John Templeton, I choose to see
the positive. Will there be challenges?
Of course. However, it is in our nature to
confront adversity and do our best to come
out the other end even better than before.

Focus on relationships
and experiences.

Can you believe that 2016 is nearly over
and the holiday season is almost upon us?
It affords us the chance to remember what

is most important in our lives. We feel
strongly that through proper portfolio
management, the desired result will be there
over the long term. But, we think one of the
best investments you can make is to spend
more time with the people who bring you
joy and to just do things with them. Think
about what your family traditions are – and
do more. Think about a bucket list item,
such as a place you’d like to visit – and go
there. There is a comedian who states, “I’ve
never seen anyone not smiling on a jet-ski.”
I’ll take it even further: No one worries
about the market while on a jet-ski. Life is
short. Don’t wait to do that thing that you
always wanted to.

Appreciate the passing of time.

This year more than ever, I have come to
appreciate how quickly time can pass with
age. Over the past year, several very dear

clients that I have had since early in my career
have passed away. It got me thinking about
the three best decisions I have made in my
life: 1) getting married to my wife, 2) having
kids, and 3) becoming a financial advisor.
This month represents my 30-year anniversary
of getting hired at Merrill Lynch. I am so
thankful to Bob Callahan, my manager at
Merrill Lynch, who took a chance on hiring a
26-year-old with a fresh finance degree from
California State University, Long Beach.
Moreover, I am thankful to all of my clients
who have hired me over the past three
decades. I am grateful for every relationship,
and I am honored that you and your families
have chosen me and my team to help you.
In my line of work, there is no such thing as
perfection, but we will continue to work hard
on your behalf and to earn your continued
trust. We promise to be there for you,
especially during the most difficult of times.

Burns Investment Group Brochure
Many of you have seen our new team brochure, which outlines the range of our services and experiences.
Our goal for the coming year is to grow our client base, and we would like to request your help in letting
your friends, family, and business associates know about us. The brochure is available on our web site
at www.burnsinvestmentgroup.com, for easy forwarding to your associates. We would also be glad to
send them the brochure by mail. Just send us their contact information or have them call our office. We
always offer a complimentary consultation.

Noah’s Corner

Burns Investment Group

Keep on your toes – even at your age!

www.burnsinvestmentgroup.com

One in five seniors has been victimized by financial fraud in their
lifetime. At the Burns Investment Group, we are acutely aware that
criminals and scammers are getting smarter, more brazen, and more
efficient when targeting seniors. Here are a few helpful tips to help
keep our friends and clients free from financial fraud:
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• B
 e skeptical of all unsolicited offers. Scammers use phones and the internet to
conduct investment and credit card fraud, lottery scams, and identity theft.
• Sign up for the “Do Not Call” list by visiting www.donotcall.gov.
• B
 e aware of common scams, including promising false prizes after paying fees and
taxes, faking injury and asking for money, fake calls from the IRS, and procuring a
power of attorney over your assets.
• D
 on’t isolate yourself. One of the reasons seniors are often the target of financial
fraud is they tend to isolate themselves and withhold information from family
members and trusted advisors.
We encourage all of our contacts to err on the side of caution when it comes to signing
paperwork and giving out their information. If a call, letter, or e-mail seems suspicious to
you, do not be afraid to use us as a resource to determine the legitimacy of any request.
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