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Our mission is to help our clients plan for a lifetime of financial security by
developing comprehensive investment plans that incorporate world-class
investment advisory services and thoughtful risk management strategies.
We teach our clients to use logic, discipline, consistency, and patience to
increase the probability of success. We show our appreciation to our clients
by providing solid advice, remarkable service, and open communication,
all in a warm and welcoming environment.

“

Tell me and I forget, teach me and I may remember,
involve me and I learn.
Benjamin Franklin

Let us help you to plan for a lifetime of financial security.
Your financial goals and dreams are yours and yours alone. They require personalized attention and individualized strategies.
The Burns Investment Group strives to earn our clients’ trust by taking the time to fully understand your personal situation.
This allows us to make the best possible recommendations based on your needs and consistent with proven investment
concepts such as diversification, balance, professional management, ongoing review, and meaningful communication.
No matter how you acquired your net worth, such as a retirement plan distribution, the sale of your business or real estate,
inheritance, or old-fashioned hard work and savings, we are here to listen to you. We hope to develop mutually beneficial
relationships built on the highest level of trust, respect, and good communication.
Stifel, which was founded more than 125 years ago, is a firm built on the simple notion of “safeguarding the money of
others as if it were your own.” Our team adheres to the same approach. Stifel provides us the necessary framework so
we can offer our clients a wide breadth of products and services in order to work toward your long-term goals.
We have a saying around here: “Life is about relationships and experiences.” Each relationship is important to us, and
we strive to earn our clients’ ongoing faith by being among the most knowledgeable, caring, and trustworthy professionals
in our industry. We want to be your “go-to” team, so you spend less time worrying about your finances and spend more
time in building deeper relationships and creating richer experiences with your friends and family.
We have a reputation of developing very close relationships with our clients — That’s why we love what we do!
We hope we can do the same for you. Call us today to set up a meeting so we can get to know you better and to discuss
how we may provide value to your situation.

Planning is bringing the future into the present
so that you can do something about it now.
Alan Lakein
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Our Philosophy
The Successful Investor Mindset Strategies
Successful Investors
In all the years my team and I have been in the business of helping people manage their investments, we’ve noticed a
pattern that differentiates between successful investors and the unsuccessful ones. Successful investors have certain
characteristics that set themselves apart from other investors. Our team is committed to helping you become such an
investor. The two core tenets of the Successful Investor Mindset are “logic over emotion” and “structure over prediction.”
Logic Over Emotion
The two emotions that prey on retail investors are greed and fear. Greed sucks investors in at the top of the market,
and fear spits them out at the bottom. We help our clients be more consistent investors by reminding them not to
act on these emotions and to remain disciplined investors.
Structure Over Prediction
We contend that the world is too complex and confusing to predict the markets with any reasonable accuracy, so we rely
on key structures that have helped our clients for decades. The key strategies we recommend are diversification, balance,
professional management, and periodic reviews. The key characteristics we strive to instill in our clients through these
strategies are patience, consistency, and discipline.

The Advisory Process
Through advisory relationships, Robert and Noah are dedicated to the best interests of their clients. In an effort to provide
consistently caring service, they adhere to the following process:

INITIAL CONTACT

ASSETS
INVESTED

QUESTIONNAIRE
MEETING
BEGIN
IMPLEMENTATION

REGULARLY
SCHEDULED
PORTFOLIO
REVIEWS

DELIVER FINANCIAL PLAN

FOLLOW-UP CALL

CREATE
RECOMMENDATIONS

IDENTIFY
FINANCIAL
PLANNING ISSUES
OR NECESSARY
CHANGES

CLIENT AGREEMENT

Diversification and asset allocation do not ensure a profit or protection against loss.
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Robert Burns, AIF®, CFP®
Senior Vice President/Investments, Branch Manager
I am passionate about helping people, and I consider myself fortunate to have a career that has afforded me the opportunity
to have a positive impact on my clients. Over my thirty-year career, I have striven to make our clients’ dreams our purpose by
implementing sound investment strategies based on logic over emotion, and structure over prediction, along with discipline,
consistency, and patience.
I have always believed that knowledge is an important facet of my success. I obtained my Bachelor of Science in Finance from
California State University of Long Beach, and I hold CERTIFIED FINANCIAL PLANNER™ (CFP®) and Accredited Investment Fiduciary
(AIF®) certifications. I also continue to look for opportunities to learn by taking continuing education courses, attending
conferences, and reading articles and books related to my chosen profession.
Throughout my career, I have enjoyed taking on leadership roles in different areas of my life, including serving as a branch
manager. In 2008, my team and I joined Stifel with the opening of the San Juan Capistrano office. My leadership role has also
been evident in my community activities. I have been a member of San Clemente Rotary since 1991, where I have served in
many board positions, including President and the Director of Student Activities. My committee provides students scholarships,
leadership training, mentoring, and tutoring opportunities. I am also the chairperson of South Coast Singer’s Stars of Tomorrow
vocal competition, and I’ve been a theater coach/mentor to the San Clemente High School Drama Program for over 17 years.
My philanthropic work is facilitated by my donor-advised charitable fund, the Burns Investment Group Charitable Fund, where we
donate money to many non-profit organizations.
My wife, Sandra, and I have lived in San Clemente for over 29 years and are enjoying our empty-nesters status. We look forward
to one-day being doting grandparents, but for now, I am content in keeping very busy with my many interests. I am a part-time
professional actor and enjoy studying acting, doing improv, singing, and ballroom dancing. I also enjoy gardening, hiking,
cooking, movies and live theater, and lastly, I love spending a lot of time with my friends, family, and clients.
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Noah Burns, CFP®
Financial Advisor
After becoming a financial advisor with Stifel in 2013, I have developed a passion for financial problem-solving and helping
make our clients more disciplined, consistent investors. In 2016, I became a CERTIFIED FINANCIAL PLANNER™ (CFP®) and
continue to educate myself on how I can make our clients’ lives better through careful planning of personal finances.
This is fitting given our teams’ core belief that “life is about experiences and relationships.” If we can improve our clients’
experiences and relationships by helping them pursue financial goals, then we will rest easy knowing they’ve truly
benefitted from their relationship with us.
Before joining Stifel, I had the pleasure of growing up in beautiful San Clemente, California. And after attending San Clemente
High School, I moved to San Luis Obispo and graduated from Cal Poly San Luis Obispo with a Bachelor of Science in
Business Administration – Financial Management in 2010. San Luis Obispo is an awesome town that I enjoy visiting several
times each year. Directly thereafter, I moved to Chicago, got licensed, and worked for an investment firm there for three years.
I count myself blessed to have spent time living in such a wonderful city.
My wife, Nicolette, and I got married September 29, 2018, with Robert Burns as our officiant. It was a momentous occasion,
and I will count that day and the honeymoon after it as the happiest three weeks of my life. Shortly after returning from our
honeymoon, we added a new member to our family, Beef, the Shepherd/Lab mix. Outside of the office, I enjoy learning
new skills, tasting new foods, becoming a leader in the community through Rotary, going to the beach, playing video
games, playing basketball, and spending time with my favorite people.
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May Jin
Assistant Branch Manager
I have been in the brokerage industry for more than 30 years,
and I am excited to be a part of the Burns Investment Group of
Stifel. I have loved working with Robert over the last 14 years
and look forward to serving our clients in a branch operations
capacity. I enjoy working closely with our clients and to help
ensure that accounts and client requests are processed in a
timely and efficient manner.
Great follow-through has always been a strong suit of mine,
and I feel fortunate to find myself in a position that plays to this
strength. I am honored to be an integral member of such a
great team and to be able to use my experience and extensive
knowledge of brokerage accounts and branch operations daily.
When I am not at work, I enjoy spending my time hiking, going
to the theatre, and vacationing to my favorite places in the
world, such as Palm Springs, Milan, and Hawaii. I currently
reside in Laguna Beach with my husband, Daniel.

Jason Marks
Registered Client Service Associate
Since joining the Burns Investment Group in 2017, I have been
continually working to expand my knowledge of finance and
investments. After ten years in the service industry, I was
ready for a new environment and excited to learn about the
complexities of the world of financial planning services. Robert,
Noah, and May all gave me a chance after seeing how eager
I was to prove myself. Thankfully, I ended up being pretty
awesome. It’s an absolute blessing to be part of such a
well-established group, and I am extremely thankful to have
become a critical component of the team.
As a client service associate, I serve the Burns Investment Group
through managing our calendars, processing client requests,
generating periodic performance reports, and challenging Robert
when he needs to be put in his place (kidding, Bob, please keep
me around). My background in customer service taught me the
importance of follow-up and clear communication with clients.
I hope to use these lessons to build strong relationships and
continue to nurture the open lines of communication between
us and our clients.
Outside of work, I like to spend my time closely huddled to the
warm radiation of technology. I was raised around computers
my entire life and have made a hobby of building desktops.
I also enjoy cooking, playing games, and general tomfoolery
with close friends.
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Wealth Management Services
Financial &
Wealth Planning

Estate
Planning

Retirement
Planning

College & Higher
Education
Planning

Professional
Money
Management

Insurance &
Liability Planning

Asset Allocation
Analysis

Estate Plan Analysis

Retirement Income
Planning

529 Plans

Fee-Based
Advisory Programs

Business Owner
Needs

Comprehensive
Financial Planning

Charitable Giving

Traditional
& Roth IRAs

Education Savings
Accounts

Access to Professional
Money Managers

Disability Insurance

Understanding
Social Security

Beneficiary Review

IRA Rollovers
& Distributions

UGMA/UTMA
Accounts

Quarterly
Performance Reports

Life Insurance

Tax Planning

Gifting & Estate
Tax Planning

Retirement Funding
Analysis

College Funding
Analysis

Corporate
Executive
Services

Business
Succession
Planning

Cash
Management

Retirement Plans
for Business

Investment
Banking

Bank & Trust
Services

Cashless Stock
Options Exercise

Life Insurance
Needs

Check Writing

Choosing an
Appropriate Plan

Public Offerings &
Capital Raising

Securities-Based
Lending

Control & Restricted
Stock Transactions

Buy-Sell
Agreements

Visa® Debit Card

Reviewing an
Existing Plan

Financial Advisory

Visa® Credit Cards

Rule 10b5-1 Plans

Estate Planning
Considerations

Bill Payment
Services

Choosing a
Plan Provider

Mergers &
Acquisitions

Trust Management
& Administration

Stifel Access
(online account access)

Selecting a
Third-Party
Administrator

Municipal Finance

“

Key Person
Insurance

Long-Term
Care Insurance

”

Life is a succession of lessons which
must be lived to be understood.
Ralph Waldo Emerson

Stifel does not offer legal or tax advice. You should consult with your legal and tax advisors regarding your particular situation.

Lending services for clients of Stifel, Nicolaus & Company, Incorporated are performed exclusively by Stifel Bank and Stifel Bank & Trust (Stifel Banks). Stifel Bank,
Member FDIC, Equal Housing Lender, NMLS# 451163, is affiliated with Stifel Bank & Trust, Member FDIC, Equal Housing Lender, NMLS# 375103, and Stifel, Nicolaus & Company,
Incorporated, Member SIPC & NYSE, each a wholly owned subsidiary of Stifel Financial Corp. Unless otherwise specified, references to Stifel may mean Stifel Financial Corp.
and/or any of its subsidiaries. Unless otherwise specified, products purchased from or held by Stifel are not insured by the FDIC, are not deposits or other obligations of Stifel
Banks, are not guaranteed by Stifel Banks, and are subject to investment risk, including possible loss of the principal.
Understanding the potential risks of a Stifel Pledged Asset (SPA) Line of Credit
Speak with your Financial Advisor about your risk tolerance level, market fluctuations, and specifically the potential risks associated with a Stifel SPA Line of Credit.
The SPA Line of Credit is a demand loan using the assets in the account as collateral. If the minimum required value of the collateral is not maintained, the account holder will
be required to: (1) post additional qualified collateral, (2) repay a portion or all of the debt, or (3) forfeit that shortfall in value of pledged assets to Stifel Bank & Trust. If the
call is not met, Stifel Bank & Trust can liquidate some or all of the assets in the SPA Loan Account. If terms of the account are not maintained, Stifel Bank & Trust may call the
loan due and payable. Stifel Bank & Trust will attempt to communicate with you to determine the right course of action to alleviate a collateral shortfall. Stifel Bank & Trust
has the right to sell securities as needed without your consent to meet a collateral call.
Trust and fiduciary services are provided by Stifel Trust Company, N.A. and Stifel Trust Company Delaware, N.A. (Stifel Trust Companies), wholly owned subsidiaries
of Stifel Financial Corp. and affiliates of Stifel, Nicolaus & Company, Incorporated, Member SIPC & NYSE. Unless otherwise specified, products purchased from or held by Stifel
Trust Companies are not insured by the FDIC or any other government agency, are not deposits or other obligations of Stifel Trust Companies, are not guaranteed by Stifel Trust
Companies, and are subject to investment risks, including possible loss of the principal invested. Stifel Trust Companies do not provide legal or tax advice.
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About Stifel
As Stifel financial advisors, Burns Investment Group has the support of and access to the deep resources of one of the
nation’s leading financial services firms.
Our affiliation with Stifel enables us to maintain the independent thinking and entrepreneurial spirit essential for us to
help our clients pursue their financial goals. Stifel, Nicolaus & Company, Incorporated is a full-service wealth management,
investment banking, trading, and investment advisory firm founded in 1890. The company is a registered investment
advisor with the U.S. Securities and Exchange Commission.
Our parent company, Stifel Financial Corp., has been publicly traded on the NYSE since 1983 (symbol – “SF”) and was listed
in Fortune magazine’s 100 fastest growing companies in 2009 and 2010.
• More than 400 offices across the nation
• S
 eventh largest full-service investment firm
in the country in terms of number of financial
advisors, with approximately 2,100
• Approximately 7,500 associates

“

• M
 ore than $260 billion in client assets
under management as of December 31, 2018
• $
 3 billion of revenue in 2018 and $24 billion
in total assets
• Headquartered in St. Louis

”

We all want progress, but if you’re on the wrong road, progress means
doing an about-turn and walking back to the right road; in that case,
the man who turns back soonest is the most progressive.
C.S. Lewis

Figures are as of 7/31/18 and include Keefe, Bruyette & Woods (KBW), a wholly owned subsidiary of Stifel Financial Corp., and other firms acquired by Stifel.
Stifel & KBW ranked third among 152 qualifying U.S. firms. For more information about the Thomson Reuters Analyst Awards, see www.stifel.com/research.
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Stifel’s Guiding Principle
Stifel’s guiding principle comes from the motto of early company namesake Herman Stifel. Following this motto and
placing the client’s needs first has helped guide Stifel to become one of the nation’s leading wealth management and
investment banking firms.

“ ”
Safeguarding the money of
others as if it were your own.

Herman Stifel
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Wealth Planning Services

Wealth Planning

Start planning for your future today!
Ask me about the Stifel Wealth Strategist Report®

• What will it take for you to retire comfortably?
• What are all of your financial goals?
• Will your survivors be protected in the event
of your untimely death?
• A
 re you in your “Confidence Zone” when
it comes to retirement planning?
• Have you updated your risk tolerance lately?
• Are you getting the most out of Social Security?
• How will you pay for potential long-term care costs?
• Are you saving enough to fund your education goals?

We can help!
The Stifel Wealth Strategist Report® is a comprehensive
financial plan. It will address your questions/concerns
as it relates to your asset allocation, retirement, insurance,
education savings, social security, goal funding, and more!
Find out if you are on track to meet your retirement goals
or what you can do to get on track.

The “Confidence Zone is approximately a 70% - 90%
probability of successfully meeting one’s retirement
goals. Find out your probability of success.
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Advisory Process
Wealth Management Process

“The future belongs to those who plan for it.”

Stifel’s wealth management process consists of six
steps that help get an overview of your current situation,
choices available, and what must be done to pursue
goals. The process involves gathering relevant financial
information, determining your organization’s goals,
examining current financial status, and formulating a
strategy or plan for how to work toward goals given the
current situation and future plans.

Stifel encourages investors to take control of their
financial future. We have developed several services
that are designed to help investors with many of the
time-consuming details involved in investment planning
and supervision.

Monitor
the Plan

Establish
& Define
 elationship
R
Gather
Client
Information
& Data

Adopt Plan
& Create
Action Plans

Present
the Plan

Data
Analysis
& Plan
Development

Taking Control
Assess Your Financial Situation
• Take inventory of assets, including retirement plans
• Evaluate your income stream
Define Your Goals
• Buying a house
• Investing for college education
• Saving for retirement
Calculate Funds Needed
• Inflation
• Risk tolerance
Create a Portfolio to Address Your Investment Goals
• Allocate funds among appropriate
		 investment categories
Monitor Portfolio
• Respond to changes in objectives
• Fundamental changes in portfolio (values)

Like a road map, an investment plan directs to a destination.
The map, like the plan, isn’t useful until the destination has
been decided — or in the case of investing, the long-term
goals defined.
Setting specific goals is the most important step taken
when developing your plan. A discussion of financial
objectives and goals will provide an understanding of
what hopes to be achieved. Any information discussed
with Stifel Financial Advisors is kept confidential.
After the long-term goals have been defined, all that
remains to be done is deciding the right mix of investments.
The entire asset base must be considered. If part of a
portfolio is not taken into account, a false picture will be
presented.
One can predict how much money can be accumulated
over a lifetime from employment or other sources. That
amount will remain constant as long as the variables do
not change, such as employment. How successfully you
invest your money will determine the degree of financial
security you will enjoy in the future.
Few things are more vital to your security than
knowledgeable investment planning. You can take
control of your financial future by:
1. Developing a sound investment plan offering the 		
greatest opportunity for achieving your goals;
2. Executing that plan;
3. 	Periodically reviewing that plan and making 			
adjustments for changing financial objectives.
Investment planning and supervision can be timeconsuming, but knowing a long-term investment
plan is in place may bring the investor comfort
and greater confidence.
Because this process takes time, Stifel has designed
various services to help investors with many of the details
involved in investment planning and supervision.
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Let us make your dreams our purpose.

“

Life is about relationships and experiences.
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Robert W. Burns

“ ”
Most people don’t plan
to fail; they fail to plan”

John L. Beckley

“ ”
You can always alter
and adapt your plan,
provided you have one.
Manoj Arora

Burns Investment Group
We Think You’ll Like It Here
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